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Borrowing Problems and Manufacturing Drama 

Aretha had a court date coming up in two weeks. I told her I had 
a conflict and would be unable to represent her. But, I gave her a 
list of attorneys she could call for assistance. 

Aretha went into full-blown panic mode and fired off this list of 
comments and questions without ever taking a break or pausing 
long enough for me to respond: 

“What if they can’t help me?” 
“What if I call and meet with them and I don’t like them?” 
“What if they don’t show up for court?” 
“What if their retainer is more than I can afford?” 
“What if they are friends with my husband’s attorney?” 
“What if they don’t believe me? I am afraid they may think I am 
exaggerating and not take my case seriously. There is no way I 
am going to win this case if I don’t have an attorney. My friend 
went to court without an attorney and although she had a good 
case she still ended up losing custody of her kids.” 

After Aretha finished speaking she broke down and started cry-
ing. 

I told her to calm down and I pointed out that she had allowed 
herself to be upset by things that might happen and to be over-
whelmed by drama that she had created in her head. 

I told Aretha that if and when any of the things she was worried 
about actually happened, then she would find a way to deal with 
it. 

Borrowing problems or manufacturing drama doesn’t make 
sense when you have more than enough real problems to occupy 
your time and energy.  
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Losing Your Perspective 

In workshops, I sometimes ask participants to draw a circle that 
represents the size of the financial challenges they are facing. 

And then I ask them to draw a circle right beside the first circle 
that represents them. 

Most people will invariably draw a large circle to represent the 
challenge. Sometimes it is so large that the circle fills the 
entire page. The circle that represents them is usually much 
smaller. 

This is a sure sign that they have lost their perspective. 

How can you possibly have any hope of solving a problem that 
you believe is bigger than you are? 

If you believe you are smaller than your financial challenges then 
there is no way for you to see over them, around them or under 
them.  

When you lose perspective you focus too narrowly on your situa-
tion and you lose sight of the fact that lots of people, married and 
unmarried, have financial problems. 

You lose sight of the fact that lots of smart people file bankruptcy 
everyday. 

You lose sight of the fact that you have climbed bigger moun-
tains than the one you now face. 

You lose sight of the fact of all the things that are going right 
in your life now.  

You lose sight of the fact that your financial situation is only 
one aspect of your life. 
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Wasting Opportunities 

Henrietta Hughes is a woman who lives in Florida. She attended 
a town hall meeting President Obama was holding while he was 
trying to drum up support for his economic stimulus package. 

At the end of his speech he took a few questions from the crowd. 
He allowed Henrietta to ask the last question. 

She told him that she was unemployed, and had lost her home to 
the foreclosure crisis that was ravaging South Florida. She said 
that she and her son were sleeping in her car.  

And then Henrietta seized the opportunity to ask for his help. 

President Obama gave her a hug and said he would have his staff 
contact her after the meeting. Three days later Henrietta and her 
son were sleeping in their new home. Someone saw her story on 
the evening news and offered to allow Henrietta to live in one of 
their vacant rental homes until she could get back on her feet. 

You must follow Henrietta’s lead. You must seize upon every 
opportunity that crosses your path. I would be willing to bet that 
there were lots of people in the audience who were in worse 
financial shape than Henrietta who let the opportunity to ask the 
leader of the free world for help pass them by. 

What did Henrietta have to lose? 

Asking President Obama for help did not cost Henrietta a dime. 
If he said no, she would not been any worse off but by using the 
opportunity he gave her to speak to ask for his help she was able 
to improve her situation beyond measure. 
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Discounting the Value of the Valley 

There is value in the valley. 

Between every two mountains there is a valley. 

The valley is where you will find the path the leads you from 
where you are to where you want to be. 

The valley is where you will learn why less is more and it is 
where you will discard all the excess stuff that you have 
purchased, accumulated and collected but that you don’t really 
need. 

The valley is where you will meet people who will support you, 
nurture you and encourage you. 

The valley is where you will discover that you already have what 
it takes to meet the demands of your situation. 

The valley this is where you will summon the strength you need 
to climb the next mountain. 




